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Company data 

Particulars  

Market cap (Rs bn / US$ mn) 1.5/37.5 

Outstanding equity shares (mn) 14.8 

52-week high/low (Rs) 141/73 

2-month average daily volume 46,319 
  

Financial snapshot (Y/E June) 

Particulars FY07E FY08E FY09E 

Sales (Rs mn) 6,443.8 8,650.0 10,700.0 

Growth (%) 79.0 34.2 23.7 

Adj net profit (Rs mn) 408.4 600.0 840.0 

Growth (%) 157.8 46.9 40.0 

FDEPS (Rs) 27.6 30.0 42.0 

Growth (%) 138.6 8.7 40.0 

P/E (x) 3.8 3.5 2.5 

RoE (%) 26.7 25.1 24.6 
  

Risk-return profile  

 
 

Shareholding pattern 

 (%) Mar-07 Jun-07 

Promoters 35.7 32.7 

FIIs 5.2 5.2 

Banks & FIs -  3.0 

Public 59.1 59.1 
  
Stock performance 

Returns (%) CMP 1-mth 3-mth 6-mth 

Shri Lakshmi 104 (14.2) (1.6) (1.0) 

Sensex 15,465 2.2 6.4 24.6 
  
 
Company website www.shrilakshmi.com 

 
 

Seamless growth 
Innovate product range and new forays point to a sustained strong performance 

Investment rationale 
 One of the largest textile players in Northern India with a turnover of

Rs 6.4bn during FY07, which we estimate will cross Rs 10bn by FY09 
supported by a Rs 6.6bn capex project.  

 Specialises in technical and safety textiles like fusible interlining, PU 
coated nylon, fire retardant fabric and bullet proof jackets. Recent 
forays into terry towels, home furnishing, denim, bottom-weight fabric 
and garments are expected to contribute a bulk of future growth. 

 Cost-efficient manufacturer with highly automated production 
processes and machinery sourced from reputed international suppliers. 
Operational savings from an in-house textile auxiliary chemical plant, 
captive power and backward & forward integration to expand margins.  

 Strong network of dealers with established brands for suiting and 
fusible interlining; intends to utilise this network and brand equity to 
retail bed sheets and terry towels in the domestic market.  

 Proven performance record with consistently strong revenue and PAT 
growth over the past decade (33% and 32% CAGR over FY99-FY09). 

 JV with UK-based Armet Armored Vehicles for the assembly of 
armoured vehicles leverages on existing business synergies and will 
serve as a key long-term impetus to growth. 

Key concerns 
 Industry-wide slowdown in exports due to rupee appreciation.  

 Sectoral anomalies like high fragmentation and unfriendly labour laws 
act as a deterrent to foreign investors. 

Valuation 
 Currently trades at low P/E multiples of 3.5x and 2.5x on FY08E and 

FY09E respectively and at 4.4x FY08E EV/EBIDTA. We recommend a 
Buy with a target of Rs 210 based on a P/E of 7x on FY08E.

Initiating Coverage
5 September 2007 

BSE code: 526049 

 



      Religare Research 5 September 2007 

 

Shri Lakshmi Cotsyn – Initiating Coverage 2 

Company profile 
Incorporated in August 1998 Shri Lakshmi Cotsyn (SLC, previously Galaxy Indo-Fab) 
manufactures and processes a wide range of fabrics and is one of the largest textile 
players in Northern India. The company was set up to process 100% cotton and 
blended fabrics, with an installed capacity of 6mn meters per annum, which has risen 
to 30mn meters today. SLC has also diversified into fusible interlining (fabric used in 
shirt collars, cuffs, etc), embroidery, quilting, and defence- and army-related textile 
products such as camouflage-fabric uniforms and bullet proof jackets.  

New product forays in FY07 
In FY07, the company forayed into the manufacture of denim, terry towel, home 
furnishing and bottom-weight fabric. It further intends to enter the garmenting segment 
in January 2008. SLC has three manufacturing units, two in Uttar Pradesh (Aung and 
Malwan) and one in Haryana (Sonepat). The Malwan unit was set up in FY07 to 
support the new range of textile products, while a fourth plant is currently being 
established at Roorkee in Uttaranchal for garmenting. 

Current capacity   
CURRENT CAPACITY (in mn meters p.a.)

Pre-expansion New capacities added in FY07 (phase-I)

Suiting/Shirting (24) 

Quilted fabric (0.4) 

Embroidery fabric (0.8)

Fusible interlining fabric (10)

Denim fabric (20) 

Bottom-weight fabric (6) 

Wider-width fabric (12)

Terry towels (3,000MT)

Technical textile fabric (6.0)
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Source: Company, Religare Research

Suiting and shirting contributed 53% of sales in FY07 
During FY07, the suiting and shirting division contributed 53.1% of sales, while fusible 
interlining accounted for 13.6%, terry towels 10.6% and bottom-weight fabric 8.5%. 
The balance came from home furnishing, denim, embroidery and other products. 

Segmental revenue contribution   

FY07

7.6%8.5%

4.6%

10.6%

2.0%
13.6%

53.1%

 
Suiting/Shirting Fusible Interlining Denim Terry Towel Home Furnishing

Bottom Weight Garments Nylon Fabrics Others.
 

Source: Company, Religare Research 

Diversified textile player with a 
dominant position in North India 

Revenue share of suiting and 
shirting has dipped from 73% in 
FY06 as new products kicked in 
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Expansion programme  
The company has embarked on a large expansion programme entailing a capex of  
Rs 6.6bn over FY06-FY09. The first phase has been completed during FY07 at a cost 
of Rs 2.7bn, while the second phase will conclude by December 2007 for Rs 2.1bn. 
The third and final stage is scheduled for completion by June 2008 at Rs 1.8bn. 

Expansion programme 
EXPANSION PROJECTS (Capacity in mn meters p.a.)

Phase-I completed Phase-II under implementation

Denim fabric (20) 

Bottom-weight fabric (6) 

Wider-width fabric (12 )

Terry towels (3,000MT)

Nylon-coated fabric (1.3)

Furnishing fabric woven (4.8)

Furnishing fabric knitted (2.5)

Garment project (6.6mn pcs)
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Source: Company, Religare Research 

Phase I: Phase I entailed the set up of the company’s third unit at Malwan, UP for the 
manufacturing into home furnishing, denim and bottom-weight fabric as well as terry 
towels and yarn dyeing. The capex of Rs 2.7bn has been funded through a term loan 
of Rs 1.9bn, internal accruals of Rs 170mn and the issue of shares and warrants to 
promoters and others for Rs 620mn.  

Since the expansion project was completed during FY07, the full impact will be 
reflected in revenues for FY08. On an annualised basis, the expansion is likely to 
contribute Rs 4.6bn a year and the company expects at least 70% capacity utilisation 
in the first year of operations. 

Phase II: During phase II, which is currently underway and scheduled for completion 
by December,07 SLC will integrate forward by setting up a new garment facility at 
Roorkee at a cost of Rs 670mn. It will also expand its capacities at Malwan further, 
besides introducing a production line for nylon-coated fabric. This will make SLC the 
only player in India to have integrated facilities for manufacturing nylon-coated fabric.  

This phase of expansion is expected to contribute annualised revenues of Rs 3.5bn at 
100% capacity utilisation. The company plans to raise funds through a term loan of  
Rs 1.3bn and an FCCB/GDR/private equity issue of Rs 800mn. This may dilute equity 
by 25-30%.    

Phase III: SLC currently operates its terry towel plant at full capacity and has booked 
orders which will utilise production capacity for the next six months. Considering the 
buoyant demand from international retailers and the company’s plans to market its 
own brands, SLC will expand its terry towel manufacturing capacity from 3,000MT to 
10,500MT at an investment of Rs 1.3bn.  

The company also plans to set up a captive power plant for Rs 300mn. This apart, it 
has entered into a joint venture with Armet Armoured Vehicles for diversifying into the 
manufacture of armoured vehicles, which will require an investment of Rs 250mn for a 
49% stake. The company has not yet finalised plans to raise funds for this phase. 

Only domestic player with 
integrated facilities for nylon-
coated fabric, post-phase II 
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Industry outlook  
Textiles is one of the largest industries in India, employing more than 35mn people. 
The industry has various segments comprising man-made fibre, spinning, weaving, 
knitting, processing (dyeing and printing) and garmenting.  

Exports currently undergoing a lean phase  
India’s textile industry has witnessed only a modest growth in exports in FY07 due to 
the sharp rupee appreciation. The country’s textile and apparel exports grew at just 
7.7% in FY07 after clocking a sharp 24% rise during FY06 in the post-quota regime. 
However, sales to the two key markets of the US and EU showed satisfactory growth 
of 9% and 15% respectively. 

India remains a preferred supplier to large global players  
Despite the slowdown in exports, India is still perceived as having huge potential as it 
has superior design and processing capabilities, a large base of skilled cheap labour, 
multi-fibre raw materials and a growing domestic market. Although China and other 
Asian countries are putting up competition on the volume front, India’s low-cost 
advantage coupled with better quality perception makes it the supplier of choice for 
large global players. We expect the industry prospects to improve once the rupee rate 
stabilises. 

Government thrust bolsters sector prospects 
Further, the government is placing a stronger emphasis on growth in the sector, with 
the announcement of favourable policies such as the TUF (textile upgradation fund) 
subsidy scheme for textile-oriented capex. A total of Rs 580bn was provided under 
TUF in the last three years while another Rs 250bn is expected during this fiscal. The 
government aims to attract investments of Rs 1,400bn into the sector over the 
eleventh plan period (2007-12). 

Investment rationale 
Holds a dominant position in Northern India 
SLC is one of the largest textile players in Northern India with a turnover of Rs 6.4bn 
in FY07, which we estimate will cross Rs 10bn by FY09. The company has been able 
to withstand stiff competition from larger players to penetrate both domestic and 
global markets. Its fusible interlining product controls more than 20% of the domestic 
market share and commands a premium even over textile giant Bombay Dyeing. 

Extensive product portfolio 

Product range  

SLC

Regular textiles Technical textiles Safety textiles

Suiting / Shirting
Embroidery
Quilt fabric
Denim
Terry towels
Home furnishing bed linen

Ballistic body armour
Bulletproof jackets/ helmets
Tents
Sleeping bags
Mosquito nets

PU/PVC coated fabric
Nylon coated fabric
Fire retardant fabric
Waterproof fabric
Camouflage printed fabric
Breathable fabric
NBC fabric
Dope dyed fabric
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Embroidery
Quilt fabric
Denim
Terry towels
Home furnishing bed linen

Ballistic body armour
Bulletproof jackets/ helmets
Tents
Sleeping bags
Mosquito nets

PU/PVC coated fabric
Nylon coated fabric
Fire retardant fabric
Waterproof fabric
Camouflage printed fabric
Breathable fabric
NBC fabric
Dope dyed fabric  

Source: Company, Religare Research 

Export woes are rupee-related; 
India is still seen as a higher 
quality, low cost sourcing base  

SLC’s fusible interlining product 
commands more than 20% of 
the Rs 4bn domestic market 
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Apart from regular textile products like terry towels, home furnishing, denim and 
bottom-weight fabric, SLC also manufactures specialised technical and safety textile 
products catering to varied end-users. SLC’s safety products include fire retardant, 
waterproof fabric and its technical range comprises fusible interlining, PU coated 
nylon, bullet proof jackets and helmets, and high-altitude fabric, which are supplied to 
industrial and institutional buyers including the defence sector. SLC is an approved 
supplier to multiple government defense establishments including the Indian army, 
navy and air force, central paramilitary and state police forces as well as several 
ordinance factories. This, along with its registrations with several regulatory agencies 
(see table), ensures acceptance of its technical products.  

SLC’s defense product approvals  

Approved supplier to Registered with 
Indian Army, Navy, Air Force Directorate General of Supplies & Disposal 
Ordnance Factories  Director General of Quality Assurance 
All Central Paramilitary Forces Ministry of Defence (Navy) 
State Police Forces Defence Material Stores R&D Establishment 
Indian Railways ADRDE 
 Federation of Indian Export Organisation 
 RDSO (Indian Railway) 
 Indian Postal Department 
Source: Company 

High operational leverage has aided margin expansion 
SLC is steadfastly pursuing newer technologies and expanding its backward and 
forward linkages in the textile manufacturing process. This approach has enabled the 
company to become a cost-efficient manufacturer in several product categories. SLC 
has put in place highly automated production processes with machinery sourced from 
reputed international suppliers. The company has an in-house textile auxiliary 
chemical plant with a capacity of 1,200MT. It has also put up a 5MW captive power 
plant to ensure lower cost and uninterrupted supply.  

Further, the company’s manpower cost as a percentage to sales is only about 2%, 
which is much lower than the industry average of over 4%. It also enjoys the 
advantage of scale of operations for its various products, and with backward and 
forward integration, margins have risen sharply from 7.3% in FY06 to 13.7% in FY07.  

Expansion of branded retail line 
SLC has a wide network of dealers across India and has established brands like Star 
Track for suiting and fusible interlining, and Alisha for embroidery laces. It has opened 
offices abroad and also formed a subsidiary in the UAE. SLC intends to utilise this 
network and brand to introduce bed-sheets and terry towels in the domestic market. 
With branding and retailing of end products manufactured using in-house raw 
material, it hopes to improve margins substantially. Spinning, weaving and processing 
have matured as high capital, low labour intensive segments, while garmenting has 
evolved as a low capital, high labour intensive segment. 

Consistent growth in revenue and PAT  
SLC has consistently performed well over the years, clocking a CAGR of 45.1% in 
sales, 72.4% in EBITDA and 87.6% in net profit over FY04-FY07. A look at the 
company’s financials over the past ten years also reveals a similarly strong growth 
trend with a sales, EBITDA and PAT CAGR of 32.5%, 35.2% and 31.7% respectively. 
A large product mix paired with robust production and marketing infrastructure has 
fuelled the steady ramp-up in performance. Over the past decade, SLC has never 
reported any losses and the EPS has never moved below Rs 4.5.  

Margins improving due to highly 
automated processes, and 
backward & forward integration  

Intends to introduce bed-sheets 
and terry towels in the high-
margin retail market 



      Religare Research 5 September 2007 

 

Shri Lakshmi Cotsyn – Initiating Coverage 6 

JV with Armet Armored Vehicles to unlock value in the long term 
SLC currently supplies safety equipment like ballistic body armour and bullet-proof 
jackets and helmets to the defence sector. The company has now entered into a joint 
venture with UK-based Armet Armored Vehicles (AAVL) for the assembly of armoured 
vehicles. SLC will hold a 49% equity stake in the JV company ‘Armet Armored 
Vehicles & Shri Lakshmi’, while AAVL will hold the balance 51%.  

This venture will require an investment of Rs 500mn from both JV partners to produce 
300 vehicles a year, and is likely to commence production by FY09. The company will 
also manufacture armour plates, panels, helmets, ballistic body amour and similar 
safety and security-related equipment for the domestic and foreign markets.  

About Armet Armored Vehicles (AAVL) 
AAVL, a part of the UK-based Armet Industries Group, has been in the business of 
constructing armoured vehicles since the late 1970s. The company started with 
security vehicles for banking and for police forces, and since then has grown into one 
of the world’s largest armoured vehicle manufacturers. AAVL exports 99% of its 
production and currently supplies armoured vehicles to the US, Russia, Middle East 
and the Persian Gulf. These are widely used by heads of state, government agencies, 
police forces, army and riots control authorities, bankers and government officials. 

AAVL also manufactures Thikamineplate, the world’s finest protection against 
explosive devices for the civilian automotive market. Apart from highly advanced 
ballistic and blast protection technology, the company has an in-house ballistic testing 
lab and firing ranges which enable it to test new developments and innovations. 

Armoured vehicle assembled by AAVL 

 
Source: Company 

Since SLC already has business synergies with the defence and paramilitary forces 
for its safety products, this JV serves as a forward integration in that direction. AAVL 
has chosen SLC as a JV partner considering the latter’s ability to deliver on both on 
quality and reliability. We believe the company’s JV with AAVL holds large market 
potential, both in India and in neighbouring countries. In India, SLC’s approved 
supplier status to various government defense establishments will also expedite 
acceptance of the JV’s security products. We thus expect the new foray to add 
significant value to the company’s financials over a period of time, especially 
considering the high margins in this business segment. 

JV with AAVL to assemble 300 
vehicles a year starting FY09 

JV leverages on existing 
business synergies and holds 
large market potential in India 
and overseas 
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Key concerns 
Textile industry is out of favour with investors 
Due to large-scale expansion underway within the industry, the resultant spike in 
interest and depreciation costs coupled with an appreciating rupee is putting pressure 
on the margins of textile players. Though revenue and profits are expanding, the 
earning multiples are not improving as profit growth is not keeping pace with sales. 

Host of sector-related constraints restrict global investments 
A high degree of fragmentation with dominance by the small-scale sector, heavy 
power costs, rising interest rates, rupee appreciation, unfriendly labour laws and 
logistical disadvantages in terms of shipping pose serious threats to the growth of the 
textile sector. Consequently, it has failed to attract significant foreign direct 
investments (FDI). Recently, however, the US-based Blackstone Group announced 
the acquisition of 51% in Gokaldas Exports, which may induce others to follow suit. 

Financial review 
Quarterly and yearly results 

Y/E June (Rs mn) Q4FY07 Q4FY06 % Chg FY07E FY06 % Chg
Net sales 2,247.8 945.1 137.8 6,443.8 3,600.3 79.0
EBIDTA 369.6 60.7 508.9 879.8 264.0 233.3
Depreciation 51.3 8.4 510.7 127.3 27.3 366.3
EBIT 318.3 52.3 508.6 752.5 236.7 217.9
Interest 149.8 22.6 562.8 295.9 98.6 200.1
Other income 0.7 11.3 (93.8) 41.1 39.1 5.1
PBT 169.2 41.0 312.7 497.7 177.2 180.9
Tax 27.8 6.5 327.7 89.3 18.8 375.0
PAT 141.4 34.5 309.9 408.4 158.4 157.8
EPS (Rs) 9.8 2.5 289.9 28.4 11.6 145.3
Margins (%)             
EBIDTA 16.4 6.4  - 13.7 7.3  -
EBIT 14.2 5.5  - 11.7 6.6  -
PBT 7.5 4.3  - 7.7 4.9  -
PAT 6.3 3.7  - 6.3 4.4  -

Source: Company, Religare Research  

Changing product mix fuels sharp revenue growth in FY07 
SLC reported net sales of Rs 2.8bn for FY05 which rose 28% to Rs 3.6bn in FY06 and 
further by 79% to Rs 6.4bn for FY07. The sharp rise in FY07 is on account of the 
phase-I expansion coming on stream. With the introduction of new products, the 
revenue share of the suiting/shirting division declined from 73.2% in FY06 to 53.1%, 
while that of fusible interlining dipped to 13.6% from 23.1% earlier. The new products 
brought in the balance revenues with terry towels contributing 10.6%, bottom-weight 
fabric 8.5%, home furnishing 4.6% and denim 2%.  

Once the entire expansion project is complete, we expect a bulk of the revenues to 
come from these new products (along with the garment division). Consequently, we 
estimate that the share of the suiting/shirting division will decline further to 37% by 
FY09, while fusible interlining is projected to dip to 7.5%. 

 

 

Heavy capex coupled with a 
rising rupee is denting profit 
growth 

Sales recorded a 79% growth in 
FY07 as the phase-I expansion 
projects came onstream 
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Segmental revenue  

Suiting/Shirting Fusible Interlining Denim Terry Towel Home Furnishing

Bottom Weight Garments Nylon Fabrics Others.
 

FY05
5.7%

26.4%

67.9%

 

FY07

7.6%8.5%

4.6%

10.6%

2.0%
13.6%

53.1%

 

FY09E

8.4%

6.2%

7.5% 11.2% 7.5%

37.4%

6.4%6.1%
9.3%

 

Source: Company, Religare Research 

Operating profit expands 233% 
Stronger operational efficiencies led to a faster pace of growth in operating profits at 
233% to Rs 880mn. This was achieved despite a substantial 200% rise in interest cost 
and a 366% increase in depreciation.  

Improving EBIDTA margins 
SLC has steadily improved its margins via better capacity utilisation (suiting/shirting 
and fusible interlining achieved over 100% utilisation) and new product introductions. 
The EBIDTA margin increased 640bps YoY to 13.7% for FY07 from 7.3% in the 
previous year. EBIT margins have improved to 11.7% from 6.6% and PAT margins 
have gone up from 4.4% to 6.3% in the same period. 

PAT up 159%  
The company’s net profit rose 157.8% to Rs 408mn during the fiscal. This translates 
into an EPS of Rs 27.6 for FY07 on equity of Rs 148mn (includes preferential 
allotment of shares and warrants to promoters and strategic investors at Rs 129/share 
during FY06 to fund the expansion programme). 

Valuation 
Initiate coverage with a target of Rs 210; Buy 
At the current price of Rs 104 the stock is trading at 3.5x on FY08E EPS of Rs 30x, 
2.5x on FY09E EPS of Rs 42 and 4.4x FY08E EV/EBIDTA. With a healthy book value 
of Rs 152/share, the P/BV is 0.7x. In our view, these valuations are significantly low 
for a company with a decade-long track record of consistent growth, expected sales 
growth to over Rs 10bn and a market capitalisation of Rs 1.5bn.  

SLC has been successfully creating multiple drivers of growth by matching proven 
internal capabilities with emerging marketing opportunities. We believe the stock 
merits a P/E multiple of 7x on FY08E, which gives us a one-year target price of  
Rs 210. This signifies an upward potential of 102% from the current price. We initiate 
coverage with a Buy. 

  
Recommendation history 
Date Event Reco price Tgt price Reco 

05-Sep-07 Initiating Coverage 104 210 Buy
    
Source: Religare Research 

Stock performance 
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Source: Religare Research 

Operational efficiencies have 
led to a strong 233% increase in 
EBITDA 

Valuations appear highly under-
priced; we initiate coverage with 
a P/E-based target of Rs 210 

● Buy
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Financials
Profit and Loss statement  

Y/E June (Rs mn)   FY06  FY07E   FY08E   FY09E 

Revenues 3,600.3  6,443.8  8,650.0  10,700.0 

Growth (%) 27.5 79.0 34.2 23.7

EBITDA 264.0  879.8  1,410.0  1,840.0 

Growth (%) 27.5 233.3 60.3 30.5

Depreciation 27.3  127.3  250.0  280.0 

EBIT 236.6  752.5  1,160.0  1,560.0 

Growth (%) 28.9 218.0 54.2 34.5

Interest 98.5  295.9  300.0  330.0 

Other income 39.1  41.1  50.0  50.0 

EBT 177.2  497.7  910.0  1,280.0 

Growth (%) 56.8 180.9 82.8 40.7

Tax 18.8  89.3  310.0  440.0 

Effective tax rate 10.6 17.9 34.1 34.4

Adj net income 158.4  408.4  600.0  840.0 

Growth (%) 54.1 157.8 46.9 40.0

Shares outstanding (mn) 13.7  14.8  20.0  20.0 

FDEPS (Rs) 11.6  27.6  30.0  42.0 

DPS (Rs) 0.0  3.0  4.0  5.0 

CEPS (Rs) 14.5  40.1  48.3  60.3 

Source: Company, Religare Research 

Cash flow statement 

Y/E June (Rs mn)   FY06   FY07E  FY08E   FY09E 

Net income  158.4  408.4  600.0  840.0 

Depreciation  27.3  127.3  250.0  280.0 

Other adjustments  13.0  57.5  115.0  85.0 

Changes in WC  (251.9) (1,164.1) (780.0) (800.0)

Operating cash flow  (53.2) (570.9) 185.0 405.0 

Capital expenditure  (1,850.2) (1,909.9) (1,000.0) (300.0)

Investments  (4.4) 0.0 (150.0)  0.0 

Other investing inc/(exp)  -  -  -  - 

Investing cash flow  (1,854.6) (1,909.8) (1,150.0) (300.0)

Free cash flow  (1,907.9) (2,480.7) (965.0) (105.0)

Issue of equity  548.9  70.3  800.0  0.0 

Issue/repay debt  1,372.6  2,409.4  224.0  0.0 

Dividends paid  0.0  (50.0) (94.0) (117.0)

Others  0.6  44.4  44.0  23.0 

Financing cash flow  1,922.1  2,474.1  974.0  (94.0)

Beg. cash & cash eq 2.4  16.7  10.0  19.0 

Chg in cash & cash eq 14.3  (6.6)  9.0  11.0

Closing cash & cash eq  16.7  10.0  19.0  30.0 

Source: Company, Religare Research 

 

Balance sheet  

Y/E June (Rs mn)   FY06   FY07E   FY08E  FY09E 

Cash and cash eq 16.7 10.0 19.0 30.0

Accounts receivable  686.1 1,400.0 1,850.0 2,300.0

Inventories  636.7 1,100.0 1,730.0 2,230.0

Others current assets  98.8 239.5 139.5 139.5

Current assets  1,438.3 2,749.5 3,738.5 4,699.5

LT investments  4.6 4.6 154.6 154.6

Net fixed assets  347.4 3,689.6 4,639.6 4,659.6

CWIP  1,959.7 400.0 200.0 200.0

Total assets  3,750.0 6,843.7 8,732.7 9,713.7

Payables  146.2 300.0 500.0 650.0

Others  5.8 50.1 94.1 117.1

Current liabilities  152.0 350.1 594.1 767.1

LT debt  2,266.6 4,676.0 4,900.0 4,900.0

Other liabilities  18.2 75.7 190.7 275.7

Equity capital  208.6 148.0 200.0 200.0

Reserves  1,104.6 1,593.9 2,847.9 3,570.9

Net Worth  1,313.2 1,741.9 3,047.9 3,770.9

Total liabilities  3,750.0 6,843.7 8,732.7 9,713.7

BVPS (Rs)  95.9 117.7 152.4 188.5

Source: Company, Religare Research 

Financial ratios 

Y/E June  FY06   FY07E   FY08E  FY09E 

EBITDA margin (%)  7.3 13.7 16.3 17.2

EBIT margin (%)  6.6 11.7 13.4 14.6

Net profit margin (%)  4.4 6.3 6.9 7.9

FDEPS growth (%)   12.6 138.6 8.7 40.0

Receivables (days)  70.0 79.0 78.0 78.0

Inventory (days)  65.0 62.0 73.0 76.0

Payables (days)  15.0 17.0 21.0 22.0

Current ratio (x)  9.5 7.9 6.3 6.1

Interest coverage (x)  2.4 2.5 3.9 4.7

Debt/equity ratio (x)  1.7 2.7 1.6 1.3

ROE (%)  16.5 26.7 25.1 24.6

ROCE (%)  9.3 14.9 15.9 18.3

ROAE (%)  7.3 13.6 17.7 20.9

EV/Sales (x)  1.7 1.0 0.7 0.6

EV/EBITDA (x)  23.5 7.1 4.4 3.4

P/E (x)  9.0 3.8 3.5 2.5

P/BV (x)  1.1 0.9 0.7 0.6

P/CEPS (x)  7.2 2.6 2.2 1.7

Source: Company, Religare Research 
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Fundamental Research 

Amitabh Chakraborty, CFA, FRM President - Equity amitabh.chakraborty@religare.in (91-22) 6612 4603 

Piyush Parag Auto, Auto Ancillaries, Shipping piyush.parag@religare.in (91-22) 6612 4730 

Abhishek Agarwal Agri-commodities, Banking abhishek.a@religare.in (91-22) 6612 4753 

Dinesh Shukla Agri-commodities, Banking dinesh.shukla@religare.in (91-22) 6612 4739 

Ram Patnaik Agri-commodities, Media, FMCG ram.patnaik@religare.in (91-22) 6612 4752 

Reema Deshkar Agri-commodities, Media, FMCG reema.deshkar@religare.in (91-22) 6612 4764 

Vinod Nair Capital Goods, Engineering, Metals, Media nair.vinod@religare.in (91-22) 6612 4731 

Ashish Kila Capital Goods, Engineering, Power ashish.kila@religare.in (91-22) 6612 4768 

Ronald Siyoni Capital Goods, Engineering, Power ronald.siyoni@religare.in (91-22) 6612 4615 

Dalpat Mehta Cement, Textiles dalpat.mehta@religare.in (91-22) 6612 4696 

Anurag Purohit Information Technology, Telecom anurag.purohit@religare.in (91-22) 6612 4795 

Hitesh Punjabi Information Technology, Telecom hitesh.punjabi@religare.in (91-22) 6612 4769 

Suman Memani Mid-caps, Construction, Realty suman.memani@religare.in (91-22) 6612 4736 

Sudeep Anand Oil & Gas, Chemicals sudeep.anand@religare.in (91-22) 6612 4670 

Bhawana Verma Oil & Gas, Chemicals  bhawana.verma@religare.in (91-22) 6612 4713 

Alok Dalal Pharmaceuticals alok.dalal@religare.in (91-22) 6612 4750 

Technical Research    

Birendrakumar Singh  birendrakumar.singh@religare.in (91-22) 6612 4657 

Vasant Joshi  vasant.joshi@religare.in (91-22) 6612 4614 

Amit Shitut  amit.shitut@religre.in (91-20) 3024 0376 

Kalpana Kabra  kalpana.kabra@religare.in (91-33) 3051 0947 

Derivatives Research    

Anil Gupta  anil.g@religare.in (91-22) 6612 4661 

Samir Badami  samir.badami@religare.in (91-22) 6612 4637 

Somendra Agarwal  somendra.agarwal@religare.in (91-22) 6612 4767 

Production    

Anisha deSa  anisha.desa@religare.in (91-22) 6612 4729 

R Murali  r.murali@religare.in (91-22) 6612 4674 

Rajesh Mhatre  rajesh.mhatre@religare.in (91-22) 6612 4728 

Administration   

Shraddha Hosalkar  shraddha.hosalkar@religare.in (91-22) 6612 4680 
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Recommendation parameters 

Large-caps* > 10% < -5% 

 BUY SELL 

Mid-caps** > 25% < 10% 

Absolute 

R
eturns 

*Market cap over US$ 1bn    **Market cap less than US$ 1bn 

 
 
 
 

Religare Securities  
Mumbai: 3rd Floor, Dheeraj Arma, Anant Kanekar Marg, Bandra (East), Mumbai-400 051. Phone: +91 22 66124600 Fax- 66124781 

New Delhi: 19, Nehru Place, New Delhi - 110019, Phone: +91 11 30815100. 

 
 
 
 
 
 

 

Disclaimer 

Religare Securities Limited (Religare) has two independent equity research groups: Institutional Equities (Institutional Equity Research) and Priority Client Group 
(Religare Research). Religare Institutional Equity Research is aimed to service the institutional clients of Religare Securities Limited including the Portfolio Management 
Services of Religare whereas Religare Research is published with a view to service all segments of clients including Retail, HNIs and Institutional clients and PMS. 
This document has been prepared by Religare Securities Limited – Priority Client Group. Affiliates of Religare-PCG may have issued other reports that are contrary with 
and reach different conclusion from the information presented in this report. The views and opinions expressed in this document may or may not match or may be 
contrary with the views, estimates, rating and target price of the Institutional Equities Research Group of Religare Securities Limited. 
We are not soliciting any action based upon this material. This report is not to be construed as an offer to sell or the solicitation of an offer to buy any security in any 
jurisdiction where such an offer or solicitation would be illegal. It is for the general information of clients of Religare-PCG. It does not constitute a personal 
recommendation or take into account the particular investment objectives, financial situations, or needs of individual clients. Though disseminated to all the customers 
simultaneously, not all customers may receive this report at the same time. Religare-PCG will not treat recipients as customers by virtue of their receiving this report. We 
have reviewed the report, and in so far as it includes current or historical information, it is believed to be reliable. It should be noted that the information contained herein 
is from publicly available data or other sources believed to be reliable. Neither Religare, nor any person connected with it, accepts any liability arising from the use of this 
document.  
This document is prepared for assistance only and is not intended to be and must not alone be taken as the basis for any investment decision. The investment discussed 
or views expressed may not be suitable for all investors. The user assumes the entire risk of any use made of this information. The recipients of this material should rely 
on their own investigations and take their own professional advice. Each recipient of this document should make such investigations as it deems necessary to arrive at 
an independent evaluation of an investment in the securities of companies referred to in this document (including the merits and risks involved), and should consult its 
own advisors to determine the merits and risks of such an investment. Price and value of the investments referred to in this material may go up or down. Past 
performance is not a guide for future performance. Certain transactions -including those involving futures, options and other derivatives as well as non investment grade 
securities - involve substantial risk and are not suitable for all investors. Reports based on technical analysis centers on studying charts of a stock's price movement and 
trading volume, as opposed to focusing on a company's fundamentals and as such, may not match with a report on a company's fundamentals. 
Opinions expressed are our current opinions as of the date appearing on this material only. We do not undertake to advise you as to any change of our views expressed 
in this document. While we would endeavor to update the information herein on a reasonable basis, Religare, its subsidiaries and associated companies, their directors 
and employees are under no obligation to update or keep the information current. Also there may be regulatory, compliance, or other reasons that may prevent Religare 
and affiliates from doing so. Prospective investors and others are cautioned that any forward-looking statements are not predictions and may be subject to change 
without notice.  
This report is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other 
jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation or which would subject Religare and affiliates to any registration or 
licensing requirement within such jurisdiction. The securities described herein may or may not be eligible for sale in all jurisdictions or to certain category of investors. 
Persons in whose possession this document may come are required to inform themselves of and to observe such restriction. 
Religare and its affiliates, officers, directors, and employees may: (a) from time to time, have long or short positions in, and buy or sell the securities thereof, of company 
(ies) mentioned herein or (b) be engaged in any other transaction involving such securities and earn brokerage or other compensation or act as a market maker in the 
financial instruments of the company (ies) discussed herein or act as advisor or lender / borrower to such company (ies) or have other potential conflict of interest with 
respect to any recommendation and related information and opinions. Without limiting any of the foregoing, in no event shall Religare, any of its affiliates or any third 
party involved in, or related to, computing or compiling the information have any liability for any damages of any kind. 
Copy right in this document vests exclusively with Religare. This information should not be reproduced or redistributed or passed on directly or indirectly in any form to 
any other person or published, copied, in whole or in part, for any purpose, without prior written permission from Religare. We do not guarantee the integrity of any e-
mails or attached files and are not responsible for any changes made to them by any other person. 
The analyst for this report certifies that all of the views expressed in this report accurately reflect his or her personal views about the subject company or companies and 
its or their securities, and no part of his or her compensation was, is or will be, directly or indirectly related to specific recommendations or views expressed in this report. 
Analyst’s holding in the stocks mentioned in the report: NIL. 
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