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Quick Comment:  DuringF4Q06, the order book grew 
marginally by 2.7% to Rs 61 Bn. This lackluster growth 
was due to the bunching up of orders in F4Q05. L&T 
posted 8%, 31% and 38% YoY growth in operating 
revenues, EBITDA and core net earnings respectively 
in F4Q06. EBITDA margins grew by nearly 210 bps to 
12.4% for the quarter due to lower raw material 
expenses.  Other income and depreciation expense 
grew by 36% and 9% YoY to Rs 1.1 Bn and Rs 324 Mn 
respectively. The tax rate for the quarter was 27.6%, a 
YoY decrease of 350 bps.  

F2006 ends on a winsome note: L&T ended F2006 
with an order book growth of 49% to Rs 223 Bn and 
order backlog growth of 38% YoY to Rs 247 Bn. The 
company posted a 12%, 36% and 36% growth in 
revenues, EBITDA and core earnings respectively. 
EBITDA margins grew by nearly 130 bps to 7.4% for 
F2006. Margins have improved on account of global 
sourcing of materials, hedging of commodities and 
experience gained in export orders, which enabled L&T 
to win new export orders with improved margins.  
Meanwhile, net interest and depreciation expenses 
rose 38% and 22% respectively.  

E&C division order backlog impressive: The 
Engineering & Construction (E&C) business secured 
record orders worth Rs 54 Bn in F4Q06. The growth 
rate was a modest 1.7% YoY as there was bunching of 
orders in F4Q05. The division ended F2006 with order 
bookings growing nearly 50% YoY. For the year, order 
backlog too posted strong YoY growth of 37% to Rs 
242 Bn. Export orders booked during F4Q06 almost 
doubled to Rs 8 Bn due to increase in infrastructure 
spending in Middle East driven by high oil prices. Key 
domestic E&C orders include critical booster and high 
pressure compression module for ONGC in consortium 
with Samsung (Rs 7.76 Bn), executing Parbati hydro 
electric project (Rs 4.28 Bn) and fuel depot project at 
Kuwait international airport (Rs 5.8 Bn) 
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Exhibit 1 
L&T: Key Orders for E&C Business in F4Q06 
Description Client Rs Bn
Critical booster and high pressure 
compression modules for the Vasai East 
Development project. ONGC 7.76
New fuel depot project at Kuwait 
International Airport 

Kuwait Aviation 
Fuelling Company 5.8

520 MW Parbati Hydro Electric Project Stage 
(III) in Himachal Pradesh 

National Hydro 
Electric Power 

Corporation 4.28
Construction of treated water transmission 
main and associated works for water supply 
to Kozhikode, Project 2A and 2B 

Kerela Water 
Authority 2.68

Construction of 85 Km long 220 KV 
transmission lines in UAE 

Abu Dhabi Water & 
Electricity Authority 1.41

Construction of Ludhiana City Center RCC 
basement structure and allied works in 
Ludhiana, Punjab 

Today Home & 
Infrastructure Pvt Ltd 1.24

Civil, structural and enabling work at new 
zinc plant, Chanderiya, Rajasthan Hindustan Zinc 1.06
Source: Company data, Morgan Stanley Research 

 

Exhibit 2 
L&T: E&C Division 
Rs Bn F4Q06 F4Q05 YoY F2006 F2005 YoY

Orders booked 54.5 53.7 1.3% 196.2 130.5 50.4%
Net Revenues 39.0 37.2 4.9% 122.8 112.9 8.8%
EBITDA 4.6 4.4 5.5% 10.0 8.3 21.2%
EBITDA Margin 11.8% 11.8% 0.1% 8.2% 7.3% 0.8%
Net Segment Assets - - - 29.6 32.4 -8.6%
Order Backlog    243.3 176.3 38.0%
Source: Company data, Morgan Stanley Research 

 

The E&C division posted 9% YoY growth in revenues with 
EBITDA growing by 21% YoY in F2006.  Exports 
constituted nearly 20% of revenues and 19% of order 
booking. Order backlog comprises 36% in infrastructure, 
25% in hydrocarbons, 5% in power and 11% in process 
equipments. Over the past three years, infrastructure 
orders have comprised nearly 30-35% of order backlog 
with oil and gas segment growing from 20% to 25% due to 
large orders received from ONGC.  

Exhibit 3 
L&T: Order Backlog 
Order Backlog (%) F2000 F2001 F2002 F2003 F2004 F2005 F2006

Infrastructure 17.0% 46.0% 48.0% 35.0% 33.0% 35.0% 36.0%
Oil and Gas 10.0% 8.0% 17.0% 21.0% 23.0% 20.0% 25.0%
Process 17.0% 8.0% 5.0% 17.0% 16.0% 14.0% 11.0%
Power 19.0% 25.0% 21.0% 10.0% 10.0% 8.0% 5.0%
Others 37.0% 13.0% 9.0% 17.0% 18.0% 23.0% 23.0%
Source: Company data, Morgan Stanley Research 

Exhibit 4 
L&T: Order Backlog  
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Source: Company data, Morgan Stanley Research 

 

Healthy performance by Electrical Division 
The E&E division posted revenues of Rs 4.3 Bn, a growth of 
39% YoY in F4Q06 led by standard products and systems, 
control & automation, and metering protection systems. 
EBITDA for F4Q06 has grown impressively by 180 bps for the 
quarter to 17.1%. For F2006, revenues and EBITDA have 
grown by 33% and 63% YoY with EBITDA margins coming in 
at 16.8%. During the year, this business has been on the 
expansion mode with two acquisitions and a JV in the Middle 
East. 

• L&T has entered into an agreement to acquire Nashik-
based Datar Switchgear under a scheme to be approved 
by BIFR. Datar manufactures miniature circuit breakers 
and earth leakage circuit breakers, which L&T imports 
from Hager for the premium-end of the building segment.  

• L&T also entered into a joint venture with a local player in 
Saudi Arabia for a high-end electrical systems project. 
This entails manufacture, marketing and sales of 
switchboards and related systems solutions and allied 
products. L&T will hold majority stake in the new 
company, and will also be in management and 
operational control. These business prospects offer a 
large potential for L&T's switchboards business. 

• L&T has acquired a Bangalore-based defence electronics 
and aerospace R&D company called Spectrum Infotech 
Pvt Ltd. The acquisition is in line with L&T's strategy to 
strengthen its leadership position in the area of defence 
electronics and avionics. Spectrum Infotech focuses on 
technology and product development in embedded 
computation, control and signal processing, for both 
hardware and software. It is currently engaged in design 
and development of prototype sub-systems and units. 
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The client base covers defence research & development 
laboratories and defence public sector units 

Exhibit 5 
L&T: E&E Segment Performance 
Rs Bn F4Q06 F4Q05 YoY F2006 F2005 YoY

Net Revenues 4.3 3.1 38.6% 14.2 10.7 33.2%
EBITDA 0.7 0.5 55.3% 2.4 1.5 62.6%
EBITDA Margin 17.1% 15.3% 1.8% 16.8% 13.8% 3.0%
Net Segment Assets    3.9 3.6 8.3%
Source: Company data, Morgan Stanley Research 
Exhibit 6 
L&T: Quarterly EBITDA and EBITDA Margin Trend 
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Source: Company data, Morgan Stanley Research 
 

F2007 Outlook – 25-30% growth in Order Book 
The L&T management is confident of achieving an order book 
growth of 25-30% YoY in F2007 after nearly 49% YoY growth 
in F2006. On the basis of the strong order backlog, 
management is also confident of posting 20-25% growth in 
revenues next year across all segments. In the analyst 
meeting, management indicated that it would strive to improve 
operating margins by 50-100 bps in F2007. 

L&T is looking at expanding capacity at its Hazira 
manufacturing facility and plans to set up new development 
facilities at Coimbatore, in the Middle East and in China. 
Management is also positive on the outlook for orders in the 
hydro carbon sector, which has been encouraged by high oil 
prices. L&T expects capex growth in the minerals and metal 
sector to be driven by high metal prices and capacity 
utilization levels, and infrastructure sector investments should 
continue to be a focus area, with airport infrastructure being 
spruced up and capacity enhancement at 12 major ports 
being planned. L&T expects to receive a steady flow of orders 
from the power segment too, where five ultra mega power 
projects have been announced and additional capacity of 
61000 MW is being planned by March 2012.  There has also 

been interest in new technology areas like coal gasifiers and 
gas to liquid technology. 

The key concern continues to be a shortage of skilled labor, 
with attrition levels at 13-14%  

Exhibit 7 
L&T: Consolidated Results 
Rs Bn FY05 FY06 YoY

Total Income 150.4 170.2 13.2%
PBDIT 13.7 18.5 35.0%
PAT 7.6 10.3 34.2%
Consolidated PAT ( Incl Extraordinary and 
share in Associate's profits) 10.5 13.2 25.5%
Source: Company data 
 

Strong Performance by Subsidiaries  
On a consolidated basis, L&T group ended F2006 with a 13% 
growth in revenues, 35% growth in EBITDA and a 34% 
growth in core earnings. L&T manufacturing, services and 
construction subsidiaries (L&T Finance, L&T Infotech and 
Middle East subsidiaries) posted YoY growth of 50% and 43% 
in revenues and net earnings respectively. L&T’s power 
subsidiaries (India Infrastructure Developers Ltd [IIDL] and 
HPL Cogeneration) posted a 16% growth in revenues while its 
associate companies (L&T Komatsu, L&T Case Equipment 
and Audco India) posted 45% growth in revenues and 99% 
growth in net earnings.  

L&T’s IT subsidiary L&T Infotech has posted a healthy 42% 
YoY growth in revenues to Rs 8 Bn in F2006 with a net profit 
margin of around 9%.  L&T InfoTech has established new 
centers at Bangalore, Chennai and Mumbai and increased its 
staff strength to 6,371 employees in F2006. Management 
expects to take the company public by F2008. Meanwhile, it is 
open to strengthening its IT portfolio by acquiring companies 
in the IT space prior to the listing of L&T Infotech. 

L&T Finance limited has posted 36% YoY growth in revenues 
with net earnings growing by 46% YoY. Total value dispersed 
by the company in F2006 amounted to Rs 26 Bn.  

L&T – Forays into New Businesses  
L&T has formed its shipbuilding venture by securing a key 
contract for construction of four ships valued at over Rs 4.4 
Bn from Netherland-based Zadeko Ship Management CV. 
The vessels will be built at a new shipyard that will form part 
of the company’s engineering complex at Hazira, Surat. The 
shipbuilding is scheduled to commence in July 2006 and 
would significantly expand the Company's high technology 
manufacturing capabilities. 
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L&T has also entered the dredging business by acquiring a 
61% stake in International Seaport Dredging Pvt Ltd, an India-
based company. L&T acquired a 61 per cent stake in the 
company for an undisclosed amount from Belgium 
headquartered Dredging International NV, which holds the 
remaining 39 per cent stake.  L&T's entry into the dredging 
business is also in synergy with its ports construction 
business, where the company is a major construction partner 
in several Indian public and private ports at Nhava Sheva, 
Dhamra, Chennai, Mundra, Gangavaram, Hazira, and other 
places. 

According to management, these new business areas should 
tend to provide higher margin orders than plain-vanilla E&C 
orders. 

Maintaining our Equal-weight rating 
At the current market price of Rs 2,296, L&T trades at a P/E 
of 22.6x and 17.6x on our F2007 and F2008 estimates. We 
maintain our Equal-weight rating on the stock.  

We have an In-Line view on the India Engineering Industry – 
an emphasis on infrastructure and government spending are 
the key positives. Loosening of reforms due to political 
uncertainties is the key risk. 

Exhibit 8 
L&T: Quarterly Results 
Rs mn Mar-05 Dec-05 Mar-06 YoY QoQ YTD F05 YTD F06 YoY

E&C Segment   
Order Booking 53,540 67,230 54,430 1.7% -19.0% 130,560 196,090 50.2%
Domestic 49,500 53,670 46,419 -6.2% -13.5% 113,560 158,230 39.3%
Exports 4,040 13,560 8,011 98.3% -40.9% 17,000 37,860 122.7%
Order Backlog 177,070 229,150 241,690 36.5% 5.5% 177,070 241,690 36.5%
Total   
Order Booking 59,480 73,970 61,090 2.7% -17.4% 149,650 223,180 49.1%
Order Backlog 179,110 235,300 247,000 37.9% 5.0% 179,110 246,640 37.7%
   
Gross Sales 43,026 37,195 46,727 8.6% 25.6% 132,630 149,482 12.7%
Less Excise Duty 617 531 784 27.1% 47.5% 1,875 2,307 23.1%
Net Sales 42,410 36,664 45,943 8.3% 25.3% 130,755 147,175 12.6%
Other Operating Income 330 246 313 -5.1% 27.1% 788 991 25.7%
Total Operating Income 42,740 36,910 46,257 8.2% 25.3% 131,543 148,165 12.6%
   
Raw Materials 12,897 8,775 12,130 -5.9% 38.2% 43,126 38,282 -11.2%
Manufacturing/Operating Expenses 20,926 20,304 23,353 11.6% 15.0% 61,886 77,729 25.6%
Staff Costs 1,784 2,287 2,112 18.4% -7.7% 7,645 8,900 16.4%
Sales & Admin Exp 2,732 3,314 2,910 6.5% -12.2% 10,848 12,291 13.3%
Total Expenses 38,339 34,681 40,505 5.6% 16.8% 123,504 137,203 11.1%
 -   
Operating Profit 4,401 2,229 5,752 30.7% 158.0% 8,039 10,962 36.4%
Operating Margin 10.3% 6.0% 12.4% 2.1% 6.4% 6.1% 7.4% 1.3%
   
Share of Profit from JVs (net of tax) 50 45 22 -55.6% -50.1% 191 64 -66.2%
Other Income 860 873 1,171 36.2% 34.1% 2,583 3,532 36.8%
Net Interest 168 225 281 66.9% 24.9% 543 751 38.4%
Depr & Amortz 299 266 324 8.5% 21.8% 942 1,145 21.6%
   
PBT & Extraordinary 4,844 2,656 6,339 30.9% 138.7% 9,328 12,663 35.7%
Adjusted Tax 1,507 456 1,752 16.3% 283.8% 2,634 3,533 34.1%
Core PAT 3,337 2,200 4,588 37.5% 108.6% 6,694 9,130 36.4%
Extraordinary Net of Tax - 393 81 NA NA 3,145 992 -68.5%
Reported PAT 3,337 2,593 4,668 39.9% 80.1% 9,838 10,122 2.9%
Source: Company data, Morgan Stanley Research 
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ModelWare is Morgan Stanley’s new system for helping investors and analysts to uncover value, free from 
the distortions and ambiguities created by accounting data. Morgan Stanley has dissected and fundamentally 
redefined the components of corporate valuation, giving clients more consistent definitions, more comparable data, 
and more flexible analytic tools. ModelWare makes investment insights easier by making value more visible.  
 
Past inconsistencies in financial reporting made it difficult to compare performance among companies and 
across sectors and regions. Even within US GAAP, flexibility complicates comparisons. And accounting standards 
were developed to analyze historical data, not to facilitate projections. In response, Morgan Stanley analysts spent 
two years reviewing our entire coverage universe of company metrics. They defined more than 2,000 general and 
industry-specific metrics that eliminated inconsistencies stemming from regional differences, historical precedents 
and accounting conventions. The team applied these metrics across also all 1900+ companies we cover, and created 
flexible tools and services that let analysts redefine and use the data with maximum creativity. Because ModelWare 
provides complete transparency, users see every component of every calculation, to choose elements or recombine 
them as they wish.   
 
ModelWare EPS illustrates the approach. It represents ModelWare EPS as ModelWare net income divided by 
average fully diluted shares outstanding. ModelWare net income sums net operating profit after tax (NOPAT), net 
financial income or expense (NFE) and other income or expense. ModelWare adjusts reported net income to improve 
comparability across companies, sectors and regions. Among these adjustments: We exclude goodwill amortization 
and items deemed by analysts to be “one-time” events; we capitalize operating leases where their use is significant 
(e.g., in transportation and retail); and we convert inventory to FIFO accounting when LIFO costing is used. For more 
information on these adjustments and others, as well as additional background, please see Morgan Stanley 
ModelWare (ver. 1.0): A Road Map for Investors, by Trevor Harris and team, August 2, 2004. 
 

.. 
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Monetary Authority of Singapore, which accepts the responsibility for its contents),  and/or Morgan Stanley Asia (Singapore) Securities Pte Ltd 
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Analyst Certification 
The following analysts hereby certify that their views about the companies and their securities discussed in this report are accurately expressed and 
that they have not received and will not receive direct or indirect compensation in exchange for expressing specific recommendations or views in 
this report: Satish Jain. 
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Global Research Conflict Management Policy 
This research has been published in accordance with our conflict management policy, which is available at 
www.morganstanley.com/institutional/research/conflictpolicies. 
 

Important US Regulatory Disclosures on Subject Companies 
Within the last 12 months, Morgan Stanley managed or co-managed a public offering of securities of Suzlon Energy. 
Within the last 12 months, Morgan Stanley has received compensation for investment banking services from  Suzlon Energy. 
Within the last 12 months, Morgan Stanley has provided or is providing investment banking services to, or has an investment banking client 
relationship with, the following companies covered in this report: Suzlon Energy. 
The research analysts, strategists, or research associates principally responsible for the preparation of this research report have received 
compensation based upon various factors, including quality of research, investor client feedback, stock picking, competitive factors, firm revenues 
and overall investment banking revenues. 
Certain disclosures listed above are also for compliance with applicable regulations in non-US jurisdictions. 
 

STOCK RATINGS 
Different securities firms use a variety of rating terms as well as different rating systems to describe their recommendations. For example, Morgan 
Stanley uses a relative rating system including terms such as Overweight, Equal-weight or Underweight (see definitions below). A rating system 
using terms such as buy, hold and sell is not equivalent to our rating system. Investors should carefully read the definitions of all ratings used in 
each research report. In addition, since the research report contains more complete information concerning the analyst's views, investors should 
carefully read the entire research report and not infer its contents from the rating alone.  In any case, ratings (or research) should not be used or 
relied upon as investment advice. An investor's decision to buy or sell a stock should depend on individual circumstances (such as the investor's 
existing holdings) and other considerations. 
 

Global Stock Ratings Distribution 
(as of April 30, 2006) 
For disclosure purposes only (in accordance with NASD and NYSE requirements), we include the category headings of Buy, Hold, and Sell 
alongside our ratings of Overweight, Equal-weight and Underweight. Morgan Stanley does not assign ratings of Buy, Hold or Sell to the stocks we 
cover. Overweight, Equal-weight, and Underweight are not the equivalent of buy, hold, and sell but represent recommended relative weightings (see 
definitions below). To satisfy regulatory requirements, we correspond Overweight, our most positive stock rating, with a buy recommendation; we 
correspond Equal-weight and Underweight to hold and sell recommendations, respectively. 
 

  Coverage Universe Investment Banking Clients (IBC) 

Stock Rating Category Count % of Total Count
% of Total 

IBC
% of Rating 

Category

Overweight/Buy 713 36% 261 41% 37%
Equal-weight/Hold 883 45% 295 46% 33%
Underweight/Sell 367 19% 84 13% 23%
Total 1,963  640   
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Data include common stock and ADRs currently assigned ratings. An investor's decision to buy or sell a stock should depend on individual 
circumstances (such as the investor's existing holdings) and other considerations. Investment Banking Clients are companies from whom Morgan 
Stanley or an affiliate received investment banking compensation in the last 12 months. 
 

Analyst Stock Ratings 
Overweight (O or Over) - The stock's total return is expected to exceed the total return of the relevant country MSCI Index, on a risk-adjusted basis 
over the next 12-18 months. 
Equal-weight (E or Equal) - The stock's total return is expected to be in line with the total return of the relevant country MSCI Index, on a risk-
adjusted basis over the next 12-18 months. 
Underweight (U or Under) - The stock's total return is expected to be below the total return of the relevant country MSCI Index, on a risk-adjusted 
basis, over the next 12-18 months. 
More volatile (V) - We estimate that this stock has more than a 25% chance of a price move (up or down) of more than 25% in a month, based on a 
quantitative assessment of historical data, or in the analyst's view, it is likely to become materially more volatile over the next 1-12 months compared 
with the past three years.  Stocks with less than one year of trading history are automatically rated as more volatile (unless otherwise noted). We 
note that securities that we do not currently consider "more volatile" can still perform in that manner. 
Unless otherwise specified, the time frame for price targets included in this report is 12 to 18 months. 
 

Analyst Industry Views 
Attractive (A): The analyst expects the performance of his or her industry coverage universe over the next 12-18 months to be attractive vs. the 
relevant broad market benchmark, as indicated below. 
In-Line (I): The analyst expects the performance of his or her industry coverage universe over the next 12-18 months to be in line with the relevant 
broad market benchmark, as indicated below. 
Cautious (C): The analyst views the performance of his or her industry coverage universe over the next 12-18 months with caution vs. the relevant 
broad market benchmark, as indicated below. 
Benchmarks for each region are as follows: North America - S&P 500; Latin America - relevant MSCI country index; Europe - MSCI Europe; Japan - 
TOPIX; Asia - relevant MSCI country index. 
 
Stock price charts and rating histories for companies discussed in this report are available at www.morganstanley.com/companycharts or from your 
local investment representative.  You may also request this information by writing to Morgan Stanley at 1585 Broadway, (Attention: Equity Research 
Management), New York, NY, 10036 USA. 
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Other Important Disclosures 
For a discussion, if applicable, of the valuation methods used to determine the price targets included in this summary and the risks related to achieving these targets, 
please refer to the latest relevant published research on these stocks.  Research is available through your sales representative or on Client Link at 
www.morganstanley.com and other electronic systems. 

This report does not provide individually tailored investment advice.  It has been prepared without regard to the individual financial circumstances and objectives of 
persons who receive it.  The securities discussed in this report may not be suitable for all investors. Morgan Stanley recommends that investors independently evaluate 
particular investments and strategies, and encourages investors to seek the advice of a financial adviser.  The appropriateness of a particular investment or strategy will 
depend on an investor's individual circumstances and objectives. The securities, instruments, or strategies discussed in this report may not be suitable for all investors, 
and certain investors may not be eligible to purchase or participate in some or all of them. 

This report is not an offer to buy or sell or the solicitation of an offer to buy or sell any security or to participate in any particular trading strategy.  The "Important US 
Regulatory Disclosures on Subject Companies" section lists all companies mentioned in this report where Morgan Stanley owns 1% or more of a class of common 
securities of the companies.  For all other companies mentioned in this report, Morgan Stanley may have an investment of less than 1% in securities or derivatives of 
securities of companies mentioned in this report, and may trade them in ways different from those discussed in this report. Employees of Morgan Stanley not involved in 
the preparation of this report may have investments in securities or derivatives of securities of companies mentioned in this report, and may trade them in ways different 
from those discussed in this report. Derivatives may be issued by Morgan Stanley or associated persons. 

Morgan Stanley & Co. Incorporated and its affiliate companies do business that relates to companies covered in its research reports, including market making and 
specialized trading, risk arbitrage and other proprietary trading, fund management, investment services and investment banking. Morgan Stanley sells to and buys from 
customers the securities/instruments of companies covered in its research reports on a principal basis. 

With the exception of information regarding Morgan Stanley, reports prepared by Morgan Stanley research personnel are based on public information. Morgan Stanley 
makes every effort to use reliable, comprehensive information, but we make no representation that it is accurate or complete.  We have no obligation to tell you when 
opinions or information in this report change apart from when we intend to discontinue research coverage of a subject company. Facts and views presented in this report 
have not been reviewed by, and may not reflect information known to, professionals in other Morgan Stanley business areas, including investment banking personnel. 

Morgan Stanley research personnel conduct site visits from time to time but are prohibited from accepting payment or reimbursement by the company of travel expenses 
for such visits. 

The value of and income from your investments may vary because of changes in interest rates or foreign exchange rates, securities prices or market indexes, operational 
or financial conditions of companies or other factors.  There may be time limitations on the exercise of options or other rights in your securities transactions.  Past 
performance is not necessarily a guide to future performance.  Estimates of future performance are based on assumptions that may not be realized. Unless otherwise 
stated, the cover page provides the closing price on the primary exchange for the subject company's securities. 
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To our readers in Taiwan:  Information on securities that trade in Taiwan is distributed by Morgan Stanley & Co. International Limited, Taipei Branch (the "Branch").  Such 
information is for your reference only.  The reader should independently evaluate the investment risks and is solely responsible for their investment decisions. This 
publication may not be distributed to the public media or quoted or used by the public media without the express written consent of Morgan Stanley.  Information on 
securities that do not trade in Taiwan is for informational purposes only and is not to be construed as a recommendation or a solicitation to trade in such securities.  The 
Branch may not execute transactions for clients in these securities. 

To our readers in Hong Kong: Information is distributed in Hong Kong by and on behalf of, and is attributable to, Morgan Stanley Dean Witter Asia Limited as part of its 
regulated activities in Hong Kong. If you have any queries concerning this publication, please contact our Hong Kong sales representatives. 

Certain information in this report was sourced by employees of the Shanghai Representative Office of Morgan Stanley Dean Witter Asia Limited for the use of Morgan 
Stanley Dean Witter Asia Limited. 

This publication is disseminated in Japan by Morgan Stanley Japan Securities Co., Ltd.; in Hong Kong by Morgan Stanley Dean Witter Asia Limited (which accepts 
responsibility for its contents); in Singapore by Morgan Stanley Dean Witter Asia (Singapore) Pte. (Registration number 199206298Z) and/or Morgan Stanley Asia 
(Singapore) Securities Pte Ltd (Registration number 200008434H), regulated by the Monetary Authority of Singapore, which accepts responsibility for its contents; in 
Australia by Morgan Stanley Dean Witter Australia Limited A.B.N. 67 003 734 576, holder of Australian financial services licence No. 233742, which accepts 
responsibility for its contents; in Korea by Morgan Stanley & Co International Limited, Seoul Branch; in India by JM Morgan Stanley Securities Private Limited; in Canada 
by Morgan Stanley Canada Limited, which has approved of, and has agreed to take responsibility for, the contents of this publication in Canada; in Germany by Morgan 
Stanley Bank AG, Frankfurt am Main, regulated by Bundesanstalt fuer Finanzdienstleistungsaufsicht (BaFin); in Spain by Morgan Stanley, S.V., S.A., a Morgan Stanley 
group company, which is supervised by the Spanish Securities Markets Commission (CNMV) and states that this document has been written and distributed in 
accordance with the rules of conduct applicable to financial research as established under Spanish regulations; in the United States by Morgan Stanley & Co. 
Incorporated and Morgan Stanley DW Inc., which accept responsibility for its contents.  Morgan Stanley & Co. International Limited, authorized and regulated by 
Financial Services Authority, disseminates in the UK research that it has prepared, and approves solely for the purposes of section 21 of the Financial Services and 
Markets Act 2000, research which has been prepared by any of its affiliates.  Private U.K. investors should obtain the advice of their Morgan Stanley & Co. International 
Limited representative about the investments concerned. In Australia, this report, and any access to it, is intended only for "wholesale clients" within the meaning of the 
Australian Corporations Act. 

The trademarks and service marks contained herein are the property of their respective owners. Third-party data providers make no warranties or representations of any 
kind relating to the accuracy, completeness, or timeliness of the data they provide and shall not have liability for any damages of any kind relating to such data.  The 
Global Industry Classification Standard ("GICS") was developed by and is the exclusive property of MSCI and S&P. 

Morgan Stanley has based its projections, opinions, forecasts and trading strategies regarding the MSCI Country Index Series solely on publicly available information. 
MSCI has not reviewed, approved or endorsed the projections, opinions, forecasts and trading strategies contained herein. Morgan Stanley has no influence on or 
control over MSCI's index compilation decisions. 

This report or any portion hereof may not be reprinted, sold or redistributed without the written consent of Morgan Stanley. 

Morgan Stanley research is disseminated and available primarily electronically, and, in some cases, in printed form. 

Additional information on recommended securities is available on request. 
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Industry Coverage:India Multi-Industry 

Company (Ticker) Rating (as of) Price (05/25/2006)

Satish Jain 
Bharat Heavy Electricals 
(BHEL.BO) 

E (02/28/2006) Rs1901.35

Larsen & Toubro (LART.BO) Equal-weight
(02/28/2006)

Rs2295.45

Suzlon Energy (SUZL.BO) E-V (12/15/2005) Rs970.10

Stock Ratings are subject to change. Please see latest research for each company. 
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