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Rating Accumulate 

Price Rs108 

Target Price Rs140 

Implied Upside 29.6% 

Sensex 16,617 

(Prices as on June 8, 2010) 

Trading Data 

Market Cap. (Rs bn) 8.5 

Shares o/s (m) 78.8 

Free Float 69.42% 

3M Avg. Daily Vol (‘000) 469.6 

3M Avg. Daily Value (Rs m) 55.2 

 

Major Shareholders 

Promoters 30.58% 

Foreign 7.91% 

Domestic Inst. 15.57% 

Public & Others 45.94% 

 

Stock Performance 

(%) 1M 6M 12M 

Absolute 0.7 (11.9) 111.1 

Relative 1.5 (9.1) 100.7 

 

Price Performance (RIC: KPIT.BO, BB: KPIT IN) 
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Source: Bloomberg

KPIT Cummins Infosystems 
REVOLVO – Improving business mix & revenue model 

KPIT announced 50:50 JV with Bharat Forge to manufacture and market an 
indigenously developed hybrid technology solution for automobiles – REVOLVO, which 
will improve the fuel efficiency of both the existing and new vehicles. We believe 
that the launch of this product will improve the revenue mix of the company and also 
it will further de-risk the revenue model. 

 ‘REVOLVO’ – The product: Revolvo includes a motor, a controller and a battery 
in its system. It could be retrofit to the existing vehicle in 4-6 hours. There is no 
need of any additional infrastructure. According to the company, this product 
will improve fuel efficiency by 60%, reduce emission by 35% and decrease cost of 
travel by 35%. The product is expected to cost between Rs65,000-150,000. 

 ‘REVOLVO’ – The market: Currently, India has about ~130m vehicles on road, 
with a growth of ~15-20% CAGR. The company is right now more focused on 
retrofit market, hence, addressing a market of existing vehicles on road. 
According to the management, they are also looking up at the tie-ups with OEMs 
and service centres. We believe that this product would be a big success if the 
company manages to strike a deal with players like Maruti Service Station (2800 
pan India which covers ~1400 cities), which has got a strong presence across the 
country. 

 ‘REVOLVO’ – P&L impact: The JV has set a revenue target of Rs3-5bn for FY12, 
with an EBIT margin of 15-18%. We believe that this estimate is conservative as 
the company is targeting less than 0.05% of the market share to be addressed. 
We believe that the product will have a material impact on the revenue and 
margin as it adds non-linearity of revenue as well. 

 Valuation and Recommendation: We remain optimistic on the success of the 
product and reiterate our ‘Accumulate’ rating on the stock. We revise our target 
price upwards by 11% to Rs140, a target multiple of 10x FY12E earnings estimate. 
We revise our target multiple to accommodate for the success of the product as 
the business mix of the company is improving. 

 
Key financials (Y/e March) FY09 FY10 FY11E FY12E

Revenues (Rs m) 7,932  7,317  8,287  9,239
     Growth (%) 35.9 (7.8) 13.3 11.5
EBITDA (Rs m) 1,834  1,615  1,509  1,744
PAT (Rs m) 659  857  928  1,106
EPS (Rs) 8.4  10.9  11.8  14.0
     Growth (%) 28.4 30.2 8.2 19.2
Net DPS (Rs) 1.0   1.3   1.5   1.5

Source: Company Data; PL Research 

Profitability & valuation FY09 FY10 FY11E FY12E

EBITDA margin (%) 23.1 22.1 18.2 18.9
RoE (%) 22.3 23.5 21.0 20.5
RoCE (%) 17.6 18.2 16.8 17.1
EV / sales (x) 1.0   1.0   0.8   0.6
EV / EBITDA (x) 4.4  4.5  4.2  3.0
PE (x) 12.9  9.9  9.2  7.7
P / BV (x) 2.6  2.1  1.8  1.4
Net dividend yield (%) 0.9 1.2 1.4 1.4

Source: Company Data; PL Research 

Shashi Bhusan 
ShashiBhusan@PLIndia.com 
+91-22-6632 2300 

Ev
en

t 
U

pd
at

e 



 KPIT Cummins Infosystems 
 

June 9, 2010 2 

Target revenue – addressing conservative market share 

Average Selling Price (Rs) 75000 85000 100000 110000 

Target revenue (Rs bn) 3 3 3 3 

Target Vehicle  40,000   35,294   30,000   27,273  

Market Share 0.029 0.025 0.021 0.019 

Source: PL Research 

Fuel Efficiency of REVOLVO 

Vehicle Class Drive Cycle Fuel Efficiency 
Gain 

800cc Hatchback – Gasoline Urban-Semi-Urban-
Highway 

47%* 

800cc Hatchback – Gasoline Urban 60% to 80% 

800cc Light Commercial Vehicle – Diesel Urban 50% to 60% 

1400cc Sedan – Gasoline Urban 60% to 80% 

Source: Company Data, PL Research    * ARAI certified results on Indian Driving Cycle 

System Schematic Design 

 
Source: 
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Prabhudas Lilladher Pvt. Ltd. 
3rd Floor, Sadhana House, 570, P. B. Marg, Worli, Mumbai-400 018, India 
Tel: (91 22) 6632 2222 Fax: (91 22) 6632 2209 
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PL’s Recommendation Nomenclature 

BUY  : Over 15% Outperformance to Sensex over 12-months Accumulate : Outperformance to Sensex over 12-months 

Reduce : Underperformance to Sensex over 12-months Sell : Over 15% underperformance to Sensex over 12-months 

Trading Buy : Over 10% absolute upside in 1-month Trading Sell : Over 10% absolute decline in 1-month 

Not Rated (NR) : No specific call on the stock Under Review (UR) : Rating likely to change shortly 

This document has been prepared by the Research Division of Prabhudas Lilladher Pvt. Ltd. Mumbai, India (PL) and is meant for use by the recipient 

only as information and is not for circulation.  This document is not to be reported or copied or made available to others without prior permission of 

PL. It should not be considered or taken as an offer to sell or a solicitation to buy or sell any security.   

The information contained in this report has been obtained from sources that are considered to be reliable. However, PL has not independently 

verified the accuracy or completeness of the same. Neither PL nor any of its affiliates, its directors or its employees accept any responsibility of 

whatsoever nature for the information, statements and opinion given, made available or expressed herein or for any omission therein.  

Recipients of this report should be aware that past performance is not necessarily a guide to future performance and value of investments can go 

down as well. The suitability or otherwise of any investments will depend upon the recipient's particular circumstances and, in case of doubt, advice 

should be sought from an independent expert/advisor.  

Either PL or its affiliates or its directors or its employees or its representatives or its clients or their relatives may have position(s), make market, act 

as principal or engage in transactions of securities of companies referred to in this report and they may have used the research material prior to 

publication.  

We may from time to time solicit or perform investment banking or other services for any company mentioned in this document.  

For Clients / Recipients in United States of America:  

All materials are furnished courtesy of Direct Access Partners LLC ("DAP") and produced by Prabhudas Lilladher Pvt. Ltd. ("PLI"). This material is for 

informational purposes only and provided to Qualified and Accredited Investors. You are under no obligation to DAP or PLI for the information 

provided herein unless agreed to by all of the parties. Additionally, you are prohibited from using the information for any reason or purpose outside 

its intended use. Any questions should be directed to Gerard Visci at DAP at 212.850.8888. 


